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Meeting Information 
 

 Tuesday, May 26th at 5:30pm 

 MURPHYS HOTEL, 

457  Main St in downtown Murphys 

 Dinner is $20 for both members and  
non-members; $25 with dessert 

 Water, tea & coffee are provided 

 Additional beverages may be purchased 
 
Agenda: 
 
 
 

Check-in, network, visit showcaser 
Introductions 

Dinner & dessert 
Speaker 

Raffle and adjourn 

 

Reservations: 
PLEASE RSVP no later than Sunday, 

April 26th by midnight 
 

Best to RSVP online at: www.ccwnonline.org, 
or use our email address: 

CalaverasCountyWomensNetwork@Gmail.com 

 
 
 
 
 
 
 
 
 
 
 
 

Our 2014 
Board of Directors: 

 

 

 

2015 Highlights 
CCWN prides itself on growing women’s businesses through relationship referrals and trust building. You are always more 

likely to do business with someone you know, like and trust or with someone that knows someone THEY know, like and trust. 

This year we will continue to give each and every member multiple opportunities to share with us what they do. We will have 
a member showcasing their products throughout the meeting each month AND we will have a member spotlighted in this 

newsletter each month. Please contact our new 
Programs Director Lucky King to get your space secured! 

 
 

https://www.facebook.com/CalaverasCountyWomensNetwork 

This Month’s Topic: 

Marketing & Facebook 
 

 

https://www.facebook.com/CalaverasCountyWomensNetwork
http://www.facebook.com/pages/Calaveras-County-Womens-Network/18058215201146
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2015 Board of Directors 
 

Terry McBride 
President and 

Public Relations,  
Print Marketing 
209-754-1775 

tmcbride@wildblue.net 
 

Gat Slor 
Vice President/Secretary 

209-965-7002 
gslor@legalshieldassociate.com 

 
Dana Pfeil 
Treasurer 

209-559-2513 
dlowens1971@sbcglobal.net 

 
Lucky King 

Programs Director 
209-728-8295 

lucky@banderaca.com 
 

Kerry Keeney 
Website 

209-743-5391 
Kerry.keeney@yahoo.com  

 
Arlene Gianelli 

Membership 
209-736-2971 

gianelli@goldrush.com 
 

Mary Phoenix 
Facebook and 

Public Relations, Electronic 
209-840-7352 

mphoenix@gmail.com 

 
Steffanie Kaiser 

Newsletter 
209-768-5266 

gcbysteffanie@gmail.com 

 

 

President’s Message 
 
We’re in the planning and putting it all together 
stage of the Calaveras County Business 
Symposium, this project will give CCWN some 
much needed exposure as well as credibility.  
As you know I’ve reached out to other business 
groups as I really want this to be a collaborative 
effort.  Positive changes happen when folks 
work together.  What we all can do to help not 
only our own businesses but our neighbors 
makes for a worthwhile project. 
 
My goal is that when we all go to our 
businesses on Monday after this event, we’ve 
got some new resources or ideas to implement, 
making our time, money and effort spent well 
worthwhile. 
 
Friday will be the workshops.  Do you feel it 
would be better to have a couple of workshops 
going on at the same time, running 1 ½ to 2 
hours long, or one workshop at a time.  I would 
like to see a trade show the following day, 
would this be of interest to you and do you feel 
a one day tradeshow is adequate? 
 
I’d also like to see a dinner Friday night, the 
workshops would be over early enough to allow 
folks to set up for the tradeshow and then relax 
in an ultimate county wide networking 
experience, and this will of course be open to 
our neighboring counties. 

Having contacted multiple business groups I’ve 
been met with enthusiasm, now’s the time to 
get it going.  CCWN has an amazing and very 
capable board, with all of us working together, 
this will be the “go to” event for local businesses 
this year.  I hope you will consider participating. 

 

 

 

 

 

mailto:gslor@legalshieldassociate.com
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2015 Charity Update 
 
Harmony Ranch - Kelsey Markus was too busy 
keeping the horses from jumping the frogs due 
to being green with envy from the 2015 
Calaveras County’s Annual Frog Jump, that she 
was unable to get us a report on Harmony 
Ranch. Hopefully everyone went out and 
enjoyed this annual tradition and supported 
Harmony Ranch as they caught the frogs.  

 
Spotlighter 
 

Dana Pfeil 
 
Member since 2014 
Dana as always, straight and 
to the Point. Which is what 
makes her so good at her 
chosen profession of 

Criminal Attorney and which got her to Deputy 
District Attorney for Calaveras County at such a 
young age. There will be NO Left Turns in her 
conversation, or court case, or in her Life. Well 
maybe just a couple small ones…. You just 
have to ask the questions and she is happy to 
answer with that energetic, no sweat, open 
book, I can do anything attitude we Love so 
much.  
Born in Long Beach, CA her parents divorced 
and she moved with her mom and sister to 
Sonora when she was 7 or 8 years old to be 
close to other family. Her mom remarried the 
man that Dana calls “Dad” and they welcomed 
a step-brother into their family as well. 
By 4th grade Dana already knew she wanted to 
be a lawyer and she’s sure it was thru divine 
intervention. She worked steadfastly toward her 
goal continually making top grades and 
planning to never marry or have kids, at least 
not before reaching that goal.   

She graduated from Summerville High School, 
went to Columbia Jr College, and then moved 
to Fresno where she her undergrad education 
in Business Administration and then Law 
School. 
While in her second year of Law School she did 
marry and soon found herself pregnant. But 
continued school while also working doing 
accounting on night shift at a couple of different 
hotels, never losing sight of her ultimate goal to 
be an attorney. The marriage did not survive but 
her son Noah (now 17) was born her 3rd year of 
Law school and Dana persevering toward that 
divine goal, graduated in 1999.  
She moved back to Sonora and began 
waitressing until she passed her bar exam (on 
the 1st try, by the way). She was hired very 
quickly by Ken Foley a prominent Criminal 
attorney and considered this a sign from God 
that she was on the right path because it also 
happened to be her Birthday. Mr. Foley 
recognized her ability to present very quickly, 
and it wasn’t long after seeing Dana argue a 
case in court, before the Public Defender was 
calling Mr. Foley and hiring her away. Then she 
found her way to the Calaveras County District 
Attorney’s Office and her “True Calling”, where 
she has been for nearly 14 years. And she has 
only lost ONE case in all that time which she 
attributes to a tired jury.  
 
In this time she has prosecuted nearly every 
type of crime that we have seen in our society 
primarily handling crimes of violence: homicide, 
child abuse, sexual assault and domestic 
violence. This type of continual sadness does 
take its toll and Dana has had to learn how to 
remain sensitive to the tragedies in such cases 
while not bringing too much home with her.  
Which is why she began her other passion, 
“Cutting Fabric and Making STUFF!”  
 
She didn’t make stuff for the money but just to 
give to her friends and family. Eventually she 
“completely exhausted her give away pool but 
wanted to keep making things” so she started 
her small business Retro Flowers Handbags 
and Accessories. And recently she learned how  
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Spotlighter Continued – 
 
to make jewelry which also “fuels her creative 
side”.  
 
Dana also loves to read, primarily fiction and 
fantasy because “they take me to incredible 
places away from my day to day reality.” She 
also likes to bake and promises to bring us 
some of her special Salted Caramel Bars 
SOON!  
 
On a final Note Dana wanted to share. “In my 
unsuccessful endeavor to become a superior 
court judge I learned another thing about myself 
that I never thought possible.  I have always 
been somewhat of a “loner.” Perfectly capable 
of entertaining myself without the need for 
friends. But through my journey I discovered 
some incredibly cool people that I truly enjoy to 
be with. They have caused me to come out of 
my shell and volunteer to do things I would not 
have done a few short years ago. To those 
incredible ladies: THANK YOU!!  I hope I am as 
good a friend to you as you are to me!”  
 
Dana, your tireless energy, genuine love of 
others and commitment to a community of 
peace and helpfulness are most contagious and 
we are so Blessed and Honored to Call you 
Friend!! THANK YOU!!  
 
P.S. ~ you may have seen that Dana is 
currently serving on our CCWN Board, and has 
stepped up by taking over the Treasurer’s 
duties. She is slowly helping build our group up 
financially. 
 
 

 

Showcaser  
 

 
Wendy Cooksen, CAbi  

 

Raffle Prizes 
 

We LOVE raffle prizes!  
 
What a great way to showcase your business, 
creative side, your gardening skills, or even re-
gifting love! All monies from our raffle go towards 
our charity. Add your business card to your 
donation so we can acknowledge your generous 
heart. And don’t forget to buy your tickets! 
 
Mark Your Calendars 

 
We will be having a booth at the Angels Camp 
4th of July Picnic in the Park. Please mark your 
calendars for this event, more information will 
follow in the next few months. 
 
If you remember, we had a bake sale during 
Murphys Irish Days and where able to raise a 
nice sum for Harmony Ranch. This is also a 
great way for the community to get to know our 
group and help us grow. 
 

  

 “A hero is someone who has 
given his or her life to something 

bigger than oneself.”  
Joseph Campbell 
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MaryAnn Jackson 

Member Marketing & Messages 
 

 
 

328 N. Main 

Angels Camp, CA 95221 

(Behind Country Cloth) 

They offer Free Tours to ALL drop-ins. 

Mention this posting for a 15% discount on 

your next order. 

 

 
  
Time to let out a cheer, SUMMER IS HERE!! 
And to show you how excited Gold Canyon is 
(and me too!), check out our specials starting 
Friday, May 22nd through Monday, May 25th.  
 
Purchase 3 scent pods, get your choice of the 
Energy Vase Pod Warmer or the Bluefish Pod 
Warmer for 50% OFF!!  
 
Or you can purchase 2 packs of Volites and get 
your choice of Teenie Wraps – Dotty, Knot, or 
Clover – Mix & match any want you want 
because you get 3 FREE!!! Get yours TODAY 
& Save!!! 
 
Steffanie Kaiser (209) 768-5266 or order 
online at www.kaiserfamily.mygc.com  
 
Happy Birthday to Gold Canyon ~ we are 
turning 19!! Book your SCENTational event 
today for a special birthday gift just for you!!! 

 

Our beloved friend passed away last 
month and we promised that we would 
pass along any information. 
 
MaryAnn’s Celebration of Life will be 
held THIS Saturday, May 23rd, from 1-4 
pm at the Hilltop Community Center in 
Forest Meadows.  
 
In her memory, you can make a 
donation to Canine Companions for 
Independence 
http://www.cci.org/site/c.cdKGIRNqEm
G/b.4011045/k.685A/Donate_in_Honor
_or_Memory.htm 

 

http://www.kaiserfamily.mygc.com/
http://www.cci.org/site/c.cdKGIRNqEmG/b.4011045/k.685A/Donate_in_Honor_or_Memory.htm
http://www.cci.org/site/c.cdKGIRNqEmG/b.4011045/k.685A/Donate_in_Honor_or_Memory.htm
http://www.cci.org/site/c.cdKGIRNqEmG/b.4011045/k.685A/Donate_in_Honor_or_Memory.htm
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Member Marketing & Messages 
Continued 
 

 
 
Special discount to those who mention the above 
ad to Gat Slor at 209-965-7002 or 
gslor@legalshieldassociate.com 
 
For more information, go to: 
http://gslor.legalshieldassociate.com 

 
Featured Article 
 
10 Tips for Women to Improve Their Persuasion 
Skills 

 

BY YVONNE GU 
 

While we women have made great strides in business 

leadership in recent years, we still face daily 

competition, from both male and female colleagues. 

Whether we’re facing questions from potential 

investors or asking for a salary increase, it is important 

for us to be as persuasive as possible. The power of 

persuasion can propel a leader forward. The good 

news is, persuasion is a major strength for women. In 

fact, a study from Caliper found that female leaders 

studied were more persuasive than their male 

counterparts. Here are ten tips to help women fine-

tune their persuasion skills to improve business 

success. 

1. Use your strengths. 

The Caliper study specifically mentioned traits like 

assertiveness, willingness to take risks and empathy as 

beneficial to female leaders. Instead of quashing these 

personality features, women should learn to apply 

them in professional settings, where they become 

valuable tools. 

A female leader can use her ability to read the 

reactions of others, consider them and apply them in a 

way that appeals to her listeners’ concerns. Instead of 

pushing others to see their point of view, female 

professionals often tend to be more gentle, a quality 

that can be much more effective. 

2. Find common ground. 

Everyone you meet throughout the course of the day 

will likely have something in common with you. 

Whether it’s disgust with the persistent bad weather or 

a shared hobby, like wine-tasting or fine food, you 

should find this common ground and use it as a spring 

board. People will be much more responsive once 

you’ve connected on a personal level. 

3. Solve a problem. 

Before explaining your product to someone, first ask a 

few questions. Extract important data that can be used 

to convince the other person that your business can 

help. If you’re seeking investment dollars, learn about  

mailto:gslor@legalshieldassociate.com
http://gslor.legalshieldassociate.com/
http://www.inc.com/author/christina-desmarais
http://www.inc.com/author/christina-desmarais


CALAVERAS COUNTY “Connecting”   WOMEN’S NETWORK 

7 | P a g e  
 

Featured Article Continued - 

the type of business the investor is interested in, then 

explain how your business is exactly what that investor 

wants.  

4. Prepare for arguments. 

The longer you’re in a particular industry, the more 

arguments you’ll hear against it. Over time, you’ll 

develop an arsenal of answers to these common 

complaints. One of the most important tools of 

persuasion is your ability to counter these objections 

with convincing counter-arguments. Before you find 

yourself in the middle of one of these conversations, 

make sure you’ve prepared for all the objections 

someone could have. 

5. Be persistent. 

Out of fear of seeming too aggressive, professionals 

are often reluctant to consistently reach out to 

someone. Persistence can pay off, however, especially 

when follow-up actions are well timed. You may have 

a lunch meeting with a potential client early in the year 

and find he’s not currently interested in your product. 

However, a few months later, that person’s 

circumstances may change. By being politely 

persistent, you’ll find that you land deals you might 

not have otherwise done. 

6. Do your research. 

Most people you meet each day are primarily 

interested in their own lives. A person’s business and 

family occupies the vast majority of his or her mind 

space. Make it a point to research in advance every 

person you will encounter, so you can position 

yourself to reach out on a personal level. If you go into 

a meeting knowing exactly why someone would be 

interested in what you have to say, you’re more likely 

to successfully connect. 

7. Take notes. 

Professionals come into contact with so many people 

throughout the course of a workday that they’re 

impressed when they meet someone who remembers 

them. Make an effort to remember names and crucial 

details about each person you meet. For many people, 

this means keeping a contact database with 

information like children’s names, favorite meals and 

items you’ve previously discussed. If you spot 

someone at an event, you can quickly refresh your 

memory on these small details before approaching that 

person. 

8. Use names often. 

A person responds on a subconscious level when she 

hears her own name. Once you’ve learned someone’s 

name, work it into the conversation intermittently 

without being too obvious. Once you become away, 

you’ll likely notice that some of the most persuasive 

people in the world use this ego-building technique. 

9. Use “mirroring”. 

Studies have found that body language is an important 

part of communication, often influencing how one 

person perceives another. “Mirroring” is a popular 

body language technique that helps build rapport. As 

you’re speaking to someone, adjust your body 

language to match theirs in subtle ways. If they shifts 

his weight from one foot to another, shift yours. You 

should also adjust the volume of your voice to match 

theirs to increase the perception that you’re operating 

from the same place. 
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Featured Article Continued - 

10. Be confident. 

Confidence is an important factor in business success. 

When you project fear, others see this as a weakness. 

Instead, go into each interaction with the confidence 

that you know exactly what you’re doing. That 

confidence will be contagious. 

Professionals today are challenged to convince others 

to understand and accept their way of thinking. By 

honing confidence and practicing persuasive 

techniques, female professionals can dominate every 

business meeting and networking opportunity, 

advancing in their careers and succeeding in everything 

they do.  

For more on this article and others, please visit: 

http://www.entrepreneur.com/article/244195  

 

 

Calaveras Has Talent 

 

 

Please come and support this fabulous event. 

They are still looking for talent so contact the 

Calaveras Youth for more information. 

 

 

http://www.entrepreneur.com/article/244195

